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Disclaimer and cautionary statements.

This presentation (“Presentation”) provides an overview of Inverite Insights Inc. (the
“Company” or “Inverite”), its subsidiaries and the industry in which it operates. It is for
informational purposes only. This Presentation and any related oral presentation do not
constitute an offer, solicitation, or invitation to subscribe for, purchase or otherwise
acquire any securities of the Company, and nothing contained herein shall form the basis
of any contract or commitment whatsoever. Any future offering or sale of securities by
the Company will be presented and conducted in a legally compliant securities offering,
pursuant to appropriate legal and marketing documentation, which in any case shall not
incude this Presentation.

There are risks associated with an investment in the Company. This Presentation should
not be construed as an invitation, inducement, or recommendation to acquire or dispose
of any securities of the Company or otherwise be relied on for purposes of any
investment decision regarding the Company or any other entity. This Presentation does
not and is not intended to provide and should not be construed or relied upon as
providing, any legal, financial, accounting or tax advice, and in all cases, you should
consult with your own legal, financial, accounting and tax advisors. This Presentation is a
summary only and is not intended to be and should not be construed or relied upon as a
complete or comprehensive analysis of the Company’s financial or competitive position,
its prospects, or its trading markets. No representation or warranty, express orimplied, is
made as to the completeness, sufficiency, faimess, or accuracy of the information
provided herein. This Presentation should be read in conjunction with the Company’s
public filings available on the SEDARPIus and the CSE Website. Except for the
Company'’s senior executives, no other person is authorized to provide any information
regarding the Company and if received from other sources, such information should not
be relied upon. All dollar amounts stated in this Presentation are expressed in Canadian
currency, except where otherwise indicated.
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Certain information herein has been obtained or derived from third-party sources,
incuding information conceming industry and market data, competitors and economic
trends. While the Company believes that such third-party sources are reliable, the
information has not been independently verified, and no assurances can be made as to
the faimess or accuracy of such information.

Any analyses and projections are subject to the accuracy of the assumptions used, as
well as the limitations on the availability and statistical reliability of the data itself,
including the voluntary nature of the participation in the data gathering process,
unintended bias, and other limitations and uncertainties inherent in the obtaining,
compiling and interpretation of raw data. As a result, the information and data set forth
in this presentation, and any resulting analyses, projections, estimates and beliefs based
on such information and data, may not be reliable. This Presentation may also contain
certain opinions of the Company’s management and others. Any such opinions are
purely speculative and should not be construed or relied upon as a representation,
warranty or promise made by the Company.

Product Images. Inverite’s products and service offerings are under continuous
development. Product images shown in this Presentation, are for illustrative purposes
only and are not necessarily indicative of a Inverite product's form and functionality.

Inverite Traction. Historical information is not indicative of future growth in data
points, customers, transaction rates or financial institution coverage.
Historical Transactions. The historical transactional analytics and data points
presented in are compiled from data and results aggregated from Inverite products since
inception to April 30, 2026. Future results will vary, potentially substantially, depending
on the relative predominance of these products in future operations and the
introduction of further products and services.

CSE: INVR | OTC: INVRF | FSE: 2VO

Market Expansion. Inverite currently has operations in Canada only. Although
Inverite currently intends to enter the US market and is exploring the Web3, blockchain
and crypto market, there can be no assurances that Inverite will be able to successfully
enter the US market or Web3, blockchain and crypto market (whether for regulatory,
economic or other reasons), or to acquire or retain market share in such markets,
whether as a result of regulatory, economic, competitive or other factors. Information
regarding US markets and Web3, blockchain and crypto markets, such as that presented
in slides herein, are for illustrative purposes only and are not necessarily indicative of
Inverite’s prospects or market potential in such jurisdictions.

Other Market Participants. The entities shown in the competitive landscape and
market strategy are illustrative of companies operating in given sectors of the industry
and are neither meant to indicate or imply that Inverite has a relationship, contractual or
otherwise, with such entities nor that such entities are restricted to or not otherwise
involved in, or capable of entering, other sectors of the industry. Any existing customer
entities shown in have a business relationship with Inverite but is neither meant to
signify that the relationship is exclusive nor that those entities may also be competitors

to Inverite in one or more aspects of their business relationship with Inverite.
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Behavior-based risk
infrastructure

® Banking data
N ® Account activity

using real-time financial data, not just credit scores.

* Inverite’s Al helps lenders make faster and smarter lending decisions

* Inverite’s proprietary platform gets smarter over time by learning from <
borrower repayment behavior.

* More lenders using the Inverite platform means more data, which

improves the accuracy of the Al models.

* Inverite’s platform built is to scale, across lenders, industries, and . o
® Repayment outcomes e

countries as the Al becomes more accurate and trusted over time. ® Identity signals

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Who is Inverite

Proprietary Risk infrastructure built on real bank behavior.

We connect in real-time to into a permission-based borrower’s bank account, turn what we see into a real-time risk signal,

and help financial institutions and lenders make smarter decisions.

behavioral data points unique customer transactions
+ ° +

99% 465+ 2015 30%

Canadian Fl coverage Active partners Founded YoY revenue growth
Real-time bank verification across Lenders, fintechs, and platforms Decades of operating experience Consistent revenue expansion
every major Canadian Fl. using Inverite in production. in lending and risk. driven by deeper customer usage.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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The problem

The current credit system is built on incomplete data.

Traditional credit systems evaluate static history, not real-time financial behavior. That gap costs everyone.

®
30-60

Days of data lag

Bureau reports are snapshots, not streams. A
borrower who lost their job three weeks ago

looks fine on paper, until they default.

Bureau reporting cycles; lender loss analysis

inverite
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Visibility into affordability

Credit history measures past borrowing, not
current cash flow. Even prime borrowers

default when spending shifts and income drops.

Internal default analysis

CSE: INVR | OTC: INVRF | FSE: 2VO
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TM+

Underserved consumers

Millions of Canadians, including new arrivals
and gig workers, have thin or no credit files. The

system was never built to see them.

Equifax Financial Inclusion Report 2023

inveriteinsights.com



Why Inverite now?

Two structural shifts are converging.

Open banking creates the data. Al creates the intelligence. Together, they make real-time, behavior-based risk evaluation the new Inverite default,

and Inverite has the data.

Open Banking @ Al Computation
The data layer is arriving The intelligence layer is maturing
[ ] o
$2.6T Continuous computation
Consumer debt outstanding in Canada Modernization of financial infrastructure
Delinquency rates rising. The need for real-time affordability signals has never been Al enables real-time interpretation of behavioral financial data, continuously, across
higher. millions of data points.

90%+ Compounding data

Fl state need alternative data sources Models that learn from outcomes

Financial institutions are ready to accept cash-flow data in credit decisioning. Each transaction makes the next prediction more accurate. Signal quality improves

with deployment.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com

insights



Market size for Inverite Revenue Growth

A large and expanding opportunity.

Credit is the economic entry point. Risk infrastructure is the broader category.

Risk infrastructure

TAM o
$2'75B1 “Credit is the
is the broader category.”
SAM
$42B

22.9%" 1%3
ALT LENDING CAGR SOM OF SAM

CAGR = Compound Annual Growth Rate.

EXPANDING INFRASTRUCTURE APPLICABILITY

Identity & Onboarding Wealth Management

Insurance

Property Management Business Verification International Markets

Sources:
1 "Global Fintech As Service Market 2023-2033"”, A&N Market Insig hts

= '1 hd 2 https://www.grandviewresearch.com/horizon /outlo ok/alternative-lending- . L. .
inveriite CSE: INVR | OTC: INVRF | FSE: 2VO platform-marke / north-america.pd inveriteinsights.com
3 Assuming 1% of the Serviceable Addressable Market
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The same proprietary infrastructure,
more places Inverite works

Lending is the entry point. Onboarding, identity, wealth, and insurance run on the same signal infrastructure.

CURRENT CUSTOMER BASE EXPANSION TARGETS

Where Inverite operates today. Where the infrastructure extends next.

< Alternative Lending > < Auto Finance >
< LOS / LMS providers > < Credit Unions >
< Mortgage > < Commercial Lending >
< Fintech >

Adjacent verticals

( Insurance >< Banking Platforms >

1
1
1
1
1
1
1
1
1
1
1
1
1
same signals '
~: Business Verification Property Management
1
1
1
1
1
1
1
1
1
1
1
1
1

Crypto

Adjacent workflows

Onboarding Identity Wealth

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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How the Inverite platform works

Three capability layers, one connected infrastructure. Behavior in, risk intelligence out. Continuously updated, delivered via API or

no-code dashboard.

Behavioral data 5 RMaaS computation 5 Risk signals 5 Credit decisions 5 Repayment outcomes 3 Model improvement

B © e

Verify Risk Intelligence Manage
Confirm who the borrower is, verify income sources, Translate behavioral data into probability of default, Ongoing model retraining and risk reassessment.
and validate account ownership & collect data. fraud, or affordability. Outcomes feed back into models.

ID Verify Bank Verify Risk Score MicroCheck Portfolio Monitoring Model Retraining

Data Enrichment

Risk Model as a Service (RMaa5)

Signal Generation Continuous Computation

The computation and intelligence layer beneath all three pillars. Custom Al models built for Outcome-Linked Learning Adaptive Interpretation

each institution, continuously converting financial behavior into risk signals.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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How we're different

A SYSTEM THAT LEARNS

» More usage ~o
,// \\\\ h
The system gets smarter
/’ b}
every day.
Broader Mor:e
e":}":‘;:ed | ber;‘;:’ral The advantage is the system’s ability to continuously learn and improve as new

behavioral data and real-world repayment outcomes flow through it.

Exclusive Canadian Fl coverage, 99% of institutions

Compounding Off-bureau alternative loan application & repayment history

intelligence

RMaa$S custom models per institution or out-of-box models

B D

D SN
°

39B+ proprietary data points & growing daily

Better signals More e Behavioral data network expanding through real-world repayment outcomes

repayment

outcomes e Over 7.6 Million verified bank accounts, with up to 365 days of data

/ L]

k\\ P Every transaction makes the next decision smarter.
N 7
S Stronger P e
s models P

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Competitive landscape

The financial risk stack is being re-architected

Open banking and real-time financial data are restructuring the market itself, changing who competes, where value accrues, and w hich layers matter most.

THE OLD SYSTEM THE NEW SYSTEM
Data Aggregators Real-Time Financial Data
Point Solutions Lenders / Fintechs / Financial Platforms

Fragmented Decisionin
9 9 @ Continuously updated signals

@ Behavior-based evaluation
Static snapshots @ Real-time visibility
Siloed systems @ Continuously improving intelligence

Point-in-time evaluation

Lagging visibility

INVERITE'S POSITION

incumbents. Signal infrastructure connecting data to decisions and capital.




Proof & traction

VALIDATED THROUGH REAL WORLD REPAYMENT OUTCOMES

Operating at infrastructure scale. The dataset and decision flow compound every month.

39 B+ :AIOEI:: VELOCITY 465+

PROPRIETARY DATA POINTS ACTIVE MERCHANTS & PARTNERS
new data points added every month

A longitudinal behavioral dataset unavailable
anywhere else in Canada. 8 J

Live deployments across alt lending, auto, and credit

unions.

T.6M+ | o 30%

SIGNAL-POWERED DECISIONS YOY REVENUE GROWTH
decisions powered by our signals every month

Behavioral signals informing live underwriting Verification income, nine months ending Dec. 2025.

and risk decisions. \ J

Behavior-based risk signals identify elevated financial stress earlier than traditional methods.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Customer results

VALIDATED THROUGH REAL WORLD REPAYMENT OUTCOMES

Behavior-based signals cut default rates and rank borrower risk with measurable precision.

DEFAULT RATE: BEFORE AND AFTER Bank verification adoption

Behavior-based risk evaluation cut Among consumers at a top-10 Canadian high-cost lender, driven

defaults by 41% in a controlled A/B test.

( ) ( N\

92%

by a trusted friction-free digital bank connection experience.

TOP-10 CANADIAN HIGH-COST LENDER

BEFORE

29%

default rate

J

.

AFTER

17%

default rate

RISK SCORE: PREDICTIVE POWER

Higher risk score, higher default rate.

The correlation holds across every band.

DEFAULT RATE CLIMBS 113%

22% default rate at the lowest band — 47% at the highest

<120

min

2.8x

PORTABLE SCORE

Move money in minutes

Real-time signals let lenders approve and fund qualified borrowers

the same day, a competitive differentiator in consumer lending.

MULTIPLE DEPLOYED MERCHANTS

Efficiency gains

Automated bank verification and cash flow analysis cut manual

review time, letting loan officers handle more files with less effort.

NATIONAL LENDING PLATFORM

The Risk Score predicts affordability and early delinquency across consumer lending, insurance underwriting, onboarding, and identity workflows. One score, many decisioning contexts.

inverite
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Business model

RMaas is the smallest revenue contributor today, and the largest growth driver tomorrow.

Monetization expands as signals improve, embedded usage increases, and more systems rely on the infrastructure.

5 ® ~ C

SAAS TRANSACTION SCORING INFRASTRUCTURE

Platform Subscriptions Verification Revenue Risk Scoring Risk Model as a
Service

Monthly or annual access. Pay-per-verify, transaction-based. Pay-per-score. Each decisioning Custom Al model development.

Predictable recurring revenue scaling Scales directly with merchant event generates revenue. Volume Smallest contributor today.

with merchant growth. application volume. grows with merchant depth.

IR

SaaS SaaS

Verification Verification

Risk Scoring Risk Scoring

RMaa$s RMaa$s

Illustrative. Estelle to confirm blended gross margin figure and current revenue mix.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Business model

Monetization deepens as the infrastructure embeds.

RMaaS is the smallest revenue contributor today and the largest growth driver tomorrow.

Verification Intelligence

Confirming who and what. Turning behavior into signals.

SaaS subscriptions + verification revenue. Risk scoring as the core decisioning layer.

SaaS Verification Risk Scoring

Platform subscriptions Pay-per-verify, transaction-based Pay-per-score, decisioning events Custom Al model deployment — the

hockey stick

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Business model

RMaas is the smallest revenue contributor today, and the largest growth driver tomorrow.

Monetization expands as signals improve, embedded usage increases, and more systems rely on the infrastructure.

SAAS

Platform Subscriptions
-

Monthly or annual access. Predictable recurring revenue scaling with Risk Model as a Service

merchant growth.

TRANSACTION Custom Al model development and deployment. The smallest revenue

Verification Revenue contributor today, but the highest margin and largest growth driver as

RMaaS becomes deeply embedded across lender decisioning

Pay-per-verify. Scales directly with merchant application volume.
workflows.

SCORING

7 Risk Scoring

Pay-per-score. Each decisioning event generates revenue.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Inverite’s multiple revenue products

Financial inclusion. Real-time data. Advanced data science models.

il &3 ~

Instant Bank Verification KYC ID & Age Verification Risk Score

Confirms the customer's banking credentials in real- Accelerates financing with KYC-compliant, fast, Provides a comprehensive analysis of risks to make
time, ensuring account details are accurate and secure identity verification and liveness checks to informed decisions with real-time, data-driven
belong to the applicant. reduce fraud and losses. insights.

© = 0%

Micro Check Data Enrichment Risk Model as a Service

Consolidates alternative loan requests and Enhances data with additional insights and Customizable, advanced risk assessment models,

outcomes in one place, updated regularly across the attributes to help businesses make more accurate enabling businesses to accurately evaluate and

merchant network. and effective decisions. mitigate potential risks.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com

insights



BUSINESS MODEL & STRATEGY

Revenue generation

Scaling revenue through deeper platform usage and broader market reach.

GROWTH STRATEGY

Revenue Growth Strategy

o Platform stickiness

Increase customer retention through deeper product adoption and integrated workflows.
e Usage expansion

Drive higher transaction volume per existing customer as use cases broaden.
e Service layer addition

Layer additional services on top of core verification revenue.
e Monetizing the data

Convert accumulated behavioral signals into a defensible revenue stream.
e High-margin RMaa$S

Risk Model as a Service drives the highest-margin revenue, compounding with deployment.
inverite CSE: INVR
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Key Value Drivers

Scalable infrastructure

Cloud-native architecture supports rapid growth without proportional cost

increase.

Market expansion

Expanding into adjacent verticals and new geographies broadens addressable

demand.

Operational efficiencies

Automation across data, decisioning, and reporting reduces per-transaction cost

over time.

FSE: 2VO0
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Inverite’s Growth strategy

The same infrastructure, extending further.

Growth comes from expanding the distribution and embedded usage of the signal infrastructure layer across more systems and markets.

Alternative m

Lending

Deepen current verticals
/ \ Alt lending, auto, credit unions, LOS/LMS platforms, deeper RMaaS.

Identity Auto Finance

NEXT

Expand adjacent verticals

Signal
Infrastructure

International Payments
Mortgage, commercial lending, insurance, business verification,

property mgmt.

Wealth Mortgage
\ / International expansion

Insurance US market entry, emerging-market proof, infrastructure-as-export.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Inverite Portable infrastructure

Continuously improving intelligence becomes portable infrastructure through
validated real-world outcomes.

TODAY

Behavioral Signals

Inverite computes risk signals from real-
time financial behavior, improving
underwriting and decision quality.

IN PROCRESS

Insurance-Backed Underwriting

Institutional validation of Inverite signals for insurance-backed risk
pricing. First engagements underway with global underwriters.

PPORTS STAGE 3

2 3

VALIDATION ADOPTION
Validated Outcomes Institutional Adoption
Real-world repayment outcomes validate Insurers and capital providers begin
predictive quality. Al continuously pricing against validated signals, drawn by

strengthens models through behavioral predictive performance that has been

and repayment learning. demonstrated in repayment outcomes.

LIVE
Shared Credit Memory

with every decision.

SUPPORTS STAGE 4

Repayment outcomes from across the merchant network accumulate
into a longitudinal behavioral dataset that improves predictive quality

r'A

COMPOUNDING

Shared Credit Memory Infrastructure Portability
Repayment outcomes accumulate into 2 Validated predictive performance is what
longitudinal behavioral asset. The system makes the system portable. The
learns from every decision, improving the infrastructure travels because the
next. predictive quality travels with it.

International +

EMERGING

International Proof Point

First internationa! deployment underway. Portability across regulatory
environments is the natural extension of validated infrastructure

SUPPORTS STAGE 5

Each stage validates the next. The system compounds. The infrastructure travels.

inverite

insights
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Team Inverite

Built and led by people who've done this before.

Decades of fintech, lending, and risk experience across Canada's financial infrastructure.

Estelle L'Heureux, CFA

CFO

Karim Nanji
CEO, DIRECTOR

Mr. Nanji is a seasoned growth and technology leader with over 25 years of experience Ms. L'Heureux has nearly 15 years of experience in financial technology and alternative

building fintech solutions for non-prime, credit-challenged consumers globally. He has lending, spanning strategy, corporate finance, fund management, business development,

held seniorroles at startups and Fortune 500 companies, including Meridian Systems, operations, and product development. She holds a BBA in Accounting, isa CFA

Customer House, and TIO Networks, each acquired by industry leaders. charterholder, and serves on the CFA Society Vancouver board.

Rahul Sharma

Head of Growth

Jim Chan

CTO, COO

Rahul Sharma brings over 20 years of experience in transaction banking, product

management, and sales. He has led teams at RBC, BMO Capital Markets, and HSBC

Mr. Chan is a seasoned technology executive with over 20 years of experience

building world-class teams and infrastructure. He has led teams developing advanced

financial technology solutions at one of Canada’s fastest-growing companies. Canada, and holds engineering, MBA, and international cash management credentials.

Mike Marrandino
EXECUTIVE CHAIRMAN, DIRECTOR

Henry Wong
Head of Al

Mr. Marrandino is a C-level business consultant with over 30 years of experience in

Henry Wong is a treasury and applied Al leader with over 20 years of experiencein

financial operations, data systems, and decision science. He has held senior roles at management consulting, business planning, corporate development, M&A, and taking
Thomson Reuters, PwC, Reval, FINCAD, and HSBC, and has led data-driven initiatives private companies public on the TSXV and CSE. He sits on several TSXV-listed boards
in forecasting, debt modeling, FX risk, and analytics platform development. and holds a Mechanical & Industrial Engineering Technology degree from BCIT.

- - *

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Directors & Advisors

Deep capital markets, fintech, and operational experience supporting the leadership team.

inverite

insights

Farhan Abbas

INDEPENDENT DIRECTOR, AUDIT
COMMITTEE CHAIR

Significant entrepreneurial and financial services experience.
Early career at RBC Capital Markets, Manulife, and State
Street. Today serves on the Board of Directors of multiple

Canadian fintech and capital markets companies.

Philip Goodeve

VICE-CHAIRMAN, DIRECTOR

Former Co-President of what was the second-largest private
equity and venture capital group in Canada. Executive Vice-
President and global management committee member of
Bank of America. Decades of senior leadership in capital

markets.

CSE: INVR |

OTC:

INVRF

FSE: 2VO

Justin Hartzman

ADVISOR

Canadian fintech entrepreneur and capital markets expert
recognized for building and exiting multiple ventures at the
intersection of crypto, Al, and finance. Co-founded
CoinSmart and has extensive experience in venture

investing.

Rahul Petkar

ADVISOR

President of Ishkan Inc. with over 35 years of global
leadership in financial services and technology across North
and Latin America, Asia, and the Middle East. Founded
Polaris Canada and led major fintech infrastructure

programs.

inveriteinsights.com



Capital structure

April 2026
Shares Outstanding 51,648,836 / \
Warrants Outstanding — expiry 2027.06.02 10,780,583
CANADIAN™
@ $0.27 5,701,157 CSe [:
@ $0.33 1,816,663 CSE: INVR
@ $0.36 2,262,763 '.
T M
| C O Markets
Stock Options & RSUs 4,869,166
OTC:INVRF
Insider Share Ownership Insiders Warrant Ownership ‘ BéRSE
FRANKFURT

55.1 % FSE: 2VO0
( /
*—

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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Turning financial behavior
into smarter decisions.

BEHAVIOR-BASED RISK INFRASTRUCTURE

Karim Nanji Mike Marrandino
Chief Executive Officer Executive Chairman
karim@inverite.com mike@inverite.com

CSE: INVR | OTC: INVRF | FSE: 2VO0 inveriteinsights.com
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ADDITIONAL DETAIL

Appendix.

o1 Our Products 06 Micro Check

02 KYC Age & ID Verification 07 PDF Bank Statements
03 Instant Bank Verification o8 Al/ML B2B Solutions
04 Risk Score

05 Data Enrichment

CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com



Our products

Financial inclusion. Real-time data. Advanced data science models.

il &3 ~

Instant Bank Verification KYC ID & Age Verification Risk Score

Confirms the customer's banking credentials in real- Accelerates financing with KYC-compliant, fast, Provides a comprehensive analysis of risks to make
time, ensuring account details are accurate and secure identity verification and liveness checks to informed decisions with real-time, data-driven
belong to the applicant. reduce fraud and losses. insights.

© = 0%

Micro Check Data Enrichment Risk Model as a Service

Consolidates alternative loan requests and Enhances data with additional insights and Customizable, advanced risk assessment models,

outcomes in one place, updated regularly across the attributes to help businesses make more accurate enabling businesses to accurately evaluate and

merchant network. and effective decisions. mitigate potential risks.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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IDENTITY

KYC age & ID verification

Reduce fraud and increase sales with fast, compliant verification.

Fast ID & KYC verification

Support for driver's licenses, provincial IDs, and medical services cards.

Data extraction

Quickly extracts essential customer data for efficient management and processing.

E-commerce integration

Integrates with popular e-commerce platforms to enhance user experience.

Facial recognition & liveness

Ensures secure identity checks. Detects spoofing, photo-based fraud, and presentation attacks using advanced

biometric signals.

Image capture

Send-to-phone option for convenient, user-friendly verification.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO
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icence
priver's Lic NAME

JANE M. SMITH
DATE OF BIATH

1991/05/14

|
W LiCENCE NO.
"g AIB2C3DAES
CLASS
5

® Liveness verified

SUPPORTED IDS

o Driver's licenses
® Provincial IDs

e Passports (selected)

inveriteinsights.com



VERIFICATION

Instant bank verification

@ 280+Fls

o Connect LIVE

Q, Search 280+ financial institutions

Connecting apps, people, and banks across Canada's full financial network.

Full details

Obtain full account, transit, and institution numbers from 280+ Canadian financial institutions.

Transaction history

@ Connected in seconds

Retrieve verified transaction data across the same 280+ FI network. ® Real-time

Custom reports

COVERAGE
Flexible reporting up to 365 days to fit varied business needs.

e 280+ Canadian Fls

e Data clarity )
® 91%+ instant on top 5 banks
Categorizes and summarizes transactions for simplified, clear insights.
o Real-time data refresh
* APloptions e Up to 365 days of history
Multiple APIs for tailored integration, enhancing adaptability across platforms. .
b g § adap v P e Native API + dashboard

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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INTELLIGENCE

Risk Score

Enhanced algorithms for risk analysis, powered by behavioral data.

o Data-driven decisions | fiswscoRe
Applicant Risk Assessment

Takes data from millions of banking reports for precise, tailored business decisions.
e Streamlined underwriting

Quickly access detailed income and payroll data for informed lending.

. 4 /19
¢ Fraud prevention
LOW RISK

Real-time data analytics for effective fraud detection and mitigation. Low MED HIGH

1 ContinUOUSIy imprOVing #® |ncome stability ® MS5F history
. Lo X X ® Debt service ratio ® Balance trends
Models learn from repayment outcomes, strengthening predictive quality over time. o Repayment patterns o Emplayment fype

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com
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INSIGHTS

Data enrichment

Improved risk management and data analysis for a safer, more insight-driven operation.

Instant fraud detection

{ ]
Rapid identification of gaps and inconsistencies to defend against fraudulent activity.
¢ Visual risk breakdowns Enriched activity
Intuitive visualizations of key risk indicators with real-time monitoring. 4  Payroll Deposit
Income - Bi-weekly
e Best day to pay  Mortgage Payment
Housing - Recurring
Uses bank account data to align payment schedules with customers' pay dates. -
& Risk flag - Detected
e Pattern recognition
= Grocery — Loblaws

Essentials - Frequent

Surfaces recurring income, NSF history, and irregular spend behavior automatically.

& E-transfer Sent
Transfer - Outgoing

@ 2 NSFs flagged

inverite CSE: INVR | OTC: INVRF | FSE: 2VO
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& Categorized

& LIVE

+52,340

-51,850

-5127

-5200

inveriteinsights.com



SHARED NETWORK

Micro Check

The exclusive Canadian off-bureau database of non-registered loan history.

¢ Risk mitigation
Access an exclusive Canadian database of non-registered loans for comprehensive risk assessment. ® off-bureau match
e Customer insights Shared loan history o uve
Real-time updates on borrowers' information and loan statuses before and after origination. Borrower match found 94%
4 loans across the netwark REPAID
LOAM HISTORY
e Centralized database
® I__e!'.der-A_nnrrymnusA PAID
$1,500 - Repaid 2024
Regularly updated, centralized network of alternative loans ensures quick processing.
® I__ender-A.nnrrymousB PAID
$3.200 - Repaid 2023
e Comprehensive view o Lender - Anonymous ¢

$800 - Active - On-time SEIINE

Access extensive loan histories and borrower profiles for holistic assessments.

inverite CSE: INVR | OTC: INVRF | FSE: 2VO inveriteinsights.com

insights



TECHNOLOGY

Proprietary Al/ML B2B solutions

Credit decisioning powered by continuously improving Al risk scoring.

Inverite fuels its Al risk scoring with loan performance data from lenders and partnerships. Each data point sharpens the models that score the next applicant, building a

continuously improving evaluation of creditworthiness.

inverite

insights

STEP 01

oo
oo

Data Points

Collected via Bank Verify
and 1D Werify integrated
into lender application
systems.

STEP 02

o~

Loan
Performance
Real-world repayment
outcomes captured from
lender partnerships across
the network.

CSE: INVR |

OTC:

STEP 03

Enrichment &
Risk Scoring

Al models enrich the data
and compute risk scores
that improve as cutcomes
accumulate.

INVRF | FSE: 2VO

STEP 04

i

Lenders &
Partners

B2B lenders and partners
receive validated signals to
drive smarter decisions.

inveriteinsights.com
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